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o all whom it may concern:

Be it known that I, JOHN A. BRAKE, # citi-
zen of the United States, residing at Dayton,

in the county of Montgomery and State of

Ohio, have invented certain new and usefu]
Improvements in Manifolding-Books: and I
dodeclare the following to be a full, clear, and
exact description of the invention, such as
will enable others skilled in the art to which
it appertains to make and use the same, ref-
erence being had to the accom panying draw-
Ings, and to the figures of reference marked
thereon, which form a part of this specifica-
tion. | |

This invention has reference to Improve-
ments in manifolding or sales books.

One object of the invention is to provide a
book of the above type which is economical
In point of cost of construction and which af-
fords ample means for advertising the goods

of the merchant or store-keeper using the

same. Thesheetsareso united that the leaves
which aredelivered tothe customer with goods
purchased are larger and have more space
thereon than the duplicate leaves or those
which are retained for the cashier. This per-
mits of a more extensive use of the leaves de-
livered to the said customers. For example,
an advertisement may be placed at the head
of the leaves for the customer without taking
up too much of the space which is allotted for
writing, and the backs of such leaves through-
out theirentire length may be utilized for ad-
ditional advertising. |

A second object is to provide a manifolding
or sales book which, in addition to the above.
named advantages, may be manufactured at
a minimum cost and without any attending
loss or waste of material; and a third impor-
tant object of the invention is to provide
means that enable the slips or leaves to be

‘easlly and quickly detached from the book

without danger of tearing or mutilating the
pur-

chaser. This easy detachment of the sheets

and the security against tearing or mutilat-
Ing the leaves to be delivered to the purchaser
1s accomplished by so perforating the ends of
the sheets which are attached to the cover
that the sheets may be severed along said per-
forations without terminating the line of sev- |

erance at any point below the extreme tops of
the sheets. _ o ,

More particularly speaking, the lines of
perforations along which the sheets are sev-
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ered from the stub run obliquely from alon-

gitudinal edge of the sheets and terminate at

the extreme upper edges of the sheets at a
central pointor at a point where said oblique
lines intersect with the upper terminals of the
longitudinal lines along which the sheets are

separated into two leaves, one of which goes

to the purchaser and the otherof which is re-
tained for the cashier.

or longitudinal line of perforations at a right

If this oblique line
| of perforations were to interseect thevertical
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angle or at any point below the extreme up-

perterminal of said longitudinal perforations.

the leaves to be delivered to the purchaser
would be more or less mutilated in detaching
each sheet from the stub. Thesalesmen WwWho

use these books are nsuallyin a h arryin mak-.

ing their notes and delivering the leaves, and
where haste is exercised in detachin g the
sheets from the stub and from each other this
mutilation will invariably occur where the
stub perforation-line intersects the lon gitudi-
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nal perforations at any point below the ex-

treme upper terminal of said longitudinal

| perforations; but in running the perfora-
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tions inan oblique direction, as indicated, the

leaves may be quickly detached by simply
pulling downwardly upon the attached sides
of the sheets and the portions of the sheets

‘1ot attached will not be endangered or torn.

In the accompanying drawings, Figure 11is
a view of my improved manifolding or sales

book. This view shows a customer’s leaf

folded on the carbon-sheet and ready to re-

ceive a notation; Fig. 2, a view showing a

customer’s leaf in a normal or unfolded po-
sition to exhibit the advertising matter on the
back thereof. Fig. 3 is a diagram of a sheet

detached from the book and before the leaves-

are separated. .

T'he book may contain fifty or more leaves
1and 2, the former of which being essentially
the larger leaves after detachment and are

delivered to the customer with a purchase.

These leaves 1 are suitably ruled for the en-
try of the sales-notes. Leaves 2 are blank
and areintended to be retained for the cashier
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or bookkeeper. These leaves 2, having but
one function to perform—namely, that of ad-
vising the cashier of the articles and amount
of each sale—need be no larger than is nec-
essary to contain the customary data. They
are therefore smaller than the customer’s leaf
1 when detached from the book. Leaves 1
and 2 are divided by longitudinal perfora-
tions 3 and are severed from each other after
being detached from the book. The latter
leaves—to wit, leaves 2—are united together
with one or more carbon-sheets 4 to the up-
per end 5 of the back 6 of the book by means
of staples 7. Thesheets are attached at their
upper ends to the back and are nerforated
obliquely, as at 8. The inner terminals of
said oblique perforations intersect with the
extreme upper terminals of the perforationso.

It will be seen that leaves 2 may be severed

along the oblique perforations 8 by drawing

downwardly on said leaves, and therefore but
one movement or operation is necessary in
detaching each leaf from the stub. As here-
inbefore stated, there is a marked advantage
in thus perforating the attached sheets. For
example, were the perforations 8 to terminate
and intersect with the perforations & at a
point below the extreme upper edge of the
sheets the inner top corners of leaves 1 would
in many instances be torn off 1n severing
leaves 2 from the stub. This manner of per-

forating the attached or bound sheets will
leave a triangular-shaped stub 9 when the

sheets are detached.

A saving and utilization of-space on the
leaf 1, that goes to the customer, might ap-
pear trivial; but when taking into considera-
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tion the many thousands of such books sold
and put into use and the disposition of the
users thereof to obtain as much space as pos-
sible for advertising purposes it will be un-
derstood that a saving of
space on each leaf that goes to the customer
is an important item.

Having described my invention, I clalin—

1. A sales-book, composed of sheetsdivided
by longitudinal perforations 3 to provide two
loaves 1 and 2 of equal length, leaves 2 hav-
ing oblique perforations 8 extending from the
longitudinal edges thereof to the upper ter-
minal of said longitudinal perforations 3 and
being united to the back above the line of
said oblique perforations,substantially asand
for the purposes specified.

2. The herein - described manifolding or

an inch or more
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sales book, composed of a series of sheets .

which are perforated in their longitudinal
conters to provide two separable leaves 1 and
9 of uniform size, leaves 2 being attached with
one or more carbon-sheets to the back of the
book, and the said attached leaves having ob-
lique perforated lines 8 upon-which they may
be detached from the stub, said perforated
lines 8 extending from the longitudinal edges
of sheets and terminating with the upperends
of the perforations 3, substantially as shown
and described. '

In testimony whereof I affix my signature

in presence of two witnesses.
JOHN A. BRAKE.

Witnesses:
JoHN W. KALBFUS,
R. J. MCCARTY.
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